


C Y B E R  I N T E L L I G E N C E   ·   B E H A V I O U R A L  R E S P O N S E

CLARITY. 
NOT CHAOS

CiBRAI is designed to Stop cyber teams from  
drowning in a sea of red alerts and catch the one 
that matters.

• 24/7 threat detection and response with agentic AI

• Built to enable simplified service offerings for SMEs to 
government-grade security operations.

.

Maiden Capital Raising of A$0.5M 

for 20% equity



THE PROBLEM: 
When everything is urgent, nothing gets handled fast

Cyber security teams are overloaded, but threats keep accelerating.

Too many alerts….84,700 Cybercrime reports in Australia in Fy 25….those that were reported!

Compliance pressure: Self reporting costs by businesses rose by 50% to $80,850 per report.

In Jan to June 2025 The Office of Australian Information commissioner reported 532 notifiable 
breaches.

Building and staffing a 24/7 SOC is expensive, slow, and rarely complete.

Small teams can't triage every signal — real threats get buried in noise.
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Founder Andrew Curtis “ Most Managed Security Service Providers provide a patchwork solution to service their client’s cyber needs, by using 
Agentix AI as a primary tool CiBRAI provides cyber coverage using a greater number of applications meshed in with AI into a manageable 

dashboard designed specifically to meet an organisation's cyber threat needs. 



THE STATISTICS are STAGGERING
and the problem is only getting Bigger

TA M

A $147 .5B

( T o t a l  A d d r e s s a b l e  M a r k e t )

SA M  

A $101 .2B

( S e r v i c e a b l e  A d d r e s s a b l e  M a r k e t )

SOM  

A $2 .02B

( s e r v i c e a b l e  O b t a i n a b l e  M a r k e t )

Finance, government, healthcare, defence supply chain, and critical infrastructure are pressured by compliance, risk, and the need for rapid response. These 
buyers are the industry sectors that CiBRAI is targeting.



TEAMS ARE DROWNING IN A SEA OF RED ALERTS 
CiBRAI provides teams with focus and clarity



THERE ARE SOME GREAT SECURITY APPS but they provide specific but fragmented security 
solutions, nor are they integrated and at best provide a patchwork solution. 

CiBRAI Philosophy of “One Pane of Glass” integrates and filters security measures for a simplification 

of security responses.



THE FINAL PRODUCT
A Hybrid Cyber Security System
One secure stack for detection, automation, and intelligence. 
CiBRAI is designed to:

Break the Cost Adoption Barrier as it is designed to work 
with existing tools not replace them.

Augment with existing security stacks and unify these 
environments and progressively rationalize duplicated 
workflows……in essence covering more outcomes with less 
resources.  

Adapt to client’s needs and security outcomes. A client’s 
decision is often based around a compliance need, data 
protection, client confidentiality, or simply cost……therefore a 
flexible solution is required as one size does not fit all.

AgentiXCyber

An agentic AI layer that behaves like a tireless Tier-1 analyst:

• Groups Alerts into incidents

• Collects security events and finds suspicious patterns

• Runs response playbooks and automates repetitive 
actions

• Adds context and priority

• Helps drive response steps

• Works 24/7

Sovereign-ready deployment options
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WHY WE CAN WIN BUSINESS:
We stand out in a competitive Marketplace

Capability CiBRAI IBM Microsoft Darktrace

AI-driven threat detection ✓ ✓ — ✓

Seamless on/off-premise integration ✓ ✓ — —

Fully customisable solutions ✓ ✓ — —

Real-time data protection ✓ ✓ ✓ ✓

Sovereign compliance & privacy ✓ ✓ ✗ ✗

Sovereign AI HW / SW platform ✓ — ✗ ✗

Agentic AI built for classified data ✓ ✗ ✗ ✗

Unlike legacy vendors, CiBRAI combines agentic AI with SIEM, SOAR, and threat intelligence for real-time threat and vulnerability management — sovereign-ready by design.
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BUSINESS ROLLOUT:
CiBRAI have their first Proof of Concept client with more on the runway.

Insert here Customer Runway stats

P R I M A R Y

PLATFORM 

SUBSCRIPTION

Core recurring revenue. Packaging supports 
both cloud and on-premise deployments.

S E C O N D A R Y

DEPLOYMENT & 

ONBOARDING

Implementation, integrations, and playbook 
setup so customers reach their security 

needs quickly.

G R O W T H

EXPANSION 

REVENUE

Tailored solutions and managed 
operations for higher-assurance 

environments.

Founder Andrew Curtis is an experienced industry operator with his consultancy company Gadget Access and has runway of interested clients looking to adopt CiBRAI’s philosophy. 
These range from Government through to large stand-alone Enterprises, through to industry security aggregators; Managed Security Service providers. 09

Founder has 20 years of cyber consulting experience, he knows 
the market well, companies are asking when will you have a 
product we can use. 

Funds are required to purchase;

• company owned servers, 

• increase staffing to match client demands and 

• capitalize on the runway of potential clients seeking CiBRAI’s 
services. 



Andrew Curtis Founder 

Background

Secure key adopters in finance, government, healthcare. 
Build case studies.

Expand across AU, EU, US. Solidify MSSP and channel 
partnerships.

Scale into global enterprise. Grow EU & MENA. Launch new 
A features.

Win EU partner contracts. Lead in UK & Scandinavia. Boost 
export grants.

AI cybersecurity leader in NA, EU, APAC. Pursue IPO or trade 
sale.
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Co-founded C1 Group in partnership with Telstra. The technology went on to be adopted 
by major clients, including Wilson Security, which leveraged the platform to randomize 
armoured vehicle routes and minimizing operational risk.

In 1992, Andrew founded Leading Edge PC, a systems network integrator that went on to 
become an Internet Service Provider.  He successfully scaled it to a team of 25. 

Founded Gadget Access in 2010 for the provision of virtual & contract CISO roles

M a n n y               F e l i x                    H e m a n g U s m a n               Y u r y R o h i t
F a r r L a  S p i n a J o s h i K h a n S e r g e e v M u r a l i   



SEEKING $500,000 minimum equity subscription. 

Satisfy Client Enquiry with necessary funding to accelerate go-to-market strategy, resource a sound 
technical team, purchase necessary equipment and maintaining compliance levels.

A$0.5M for 20% equity 

(Founder has spent over $1.5M establishing CiBRAI)

F o c u s  o n  t h e  n o w ,  b u t  w i t h  a n  e y e  t o  t h e  F u t u r e

Rising demand for agentic AI cybersecurity and sovereign AI solutions —
driven by regulation and unprecedented attack volume. 

Grow business organically with launch in Australia, expand Globally and 
pursue IPO or trade sale within 5-year time horizon.

U S E  O F  F U N D S

R&D / AI (40%)

Sales & Marketing (25%)

Ops / Infra (18%)

International (12%)

Compliance (5%)
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Next Steps: 
To  d i scuss  n e xt  investment  s te p s  o r  ac c e ss  th e  o f fe r  
d o c ument .  P le ase  c o n tact :  

Andrew Curtis Founder & CEO of CiBRAI

acurtis@cibrai.com

Address 12 Laitoki Rd Terrey Hills NSW 2084 Australia,

Tel: 1800 928 982  +61 416 143 454

Corporate Advisor & Manager to the Issue

Drew Williams Guy Aird
Principal Advisor Director & Responsible Manager 
+61 411 24 25 29 +61 411 767 177
drew.williams@pinnaclequities.com guy.aird@pinnaclequities.com

Pinnacle Equities  ·  AFSL 300776

www.cibrai.com
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